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WHAT ABOUT YOU?
TELL US MORE ABOUT YOURSELF.

EVERY DETAIL MATTERS.



WE LOVE TO
GIVE BACK TO
OUR  

In our team, every member has
their own philanthropy goals.
As veterans or military members
or even members of a non-profit
organization, we all contribute
to our society in our own
special ways that brings joy to
our hearts. 

COMMUNITY



HOME SELLING PROCESS

31 2
MEET WITH YOUR REALTOR

(ME)
HOME VALUE STAGING

SELLING 
WE MAKE IT AS EASY AND SEEMLESS AS POSIBLE FOR IT TO BE

ENJOYABLE FOR YOU.

They will provide expertise on
market conditions, pricing, and

strategy, and help manage the entire
transaction.

Through a CMA or appraisal, set a
competitive listing price based on
recent sales of similar properties

in your area.

Decluttering, rearranging furniture,
and making minor updates to create a

welcoming and attractive
environment.



HOME SELLING PROCESS
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REVIEWING OFFERS UNDER CONTRACT INSPECTION

SELLING 

 Consider factors such as the offer
price, contingencies, and buyer

qualifications to decide which offer
is most favorable.

Both parties have agreed to the
terms and are now moving forward

with the necessary steps to finalize
the sale.

Allow the buyer to conduct a home
inspection during this period. 



HOME SELLING PROCESS
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APPRAISAL AND REPAIRS FINAL INSPECTION SIGNING AND CLOSING

SELLING 

The buyer’s lender will arrange for
an appraisal to determine the home’s

value. 

The buyer may request a final
inspection to ensure that any
agreed-upon repairs have been

completed and that the property is
in the condition expected before

closing.

This includes the closing documents,
settlement of any financial

obligations, and handing over the
keys.



Assertive
Advertising

MARKETINGProfessional
Photography

Appropiate
Staging
Strategy

Comprehending
your Property
Surroundings 

Effective
Open House
Activity

Marketed on
Major Home
Selling
Websites



MULTIPLE LISTING SERVICE
1. Increased Visibility:

Wider Audience Reach: Exposure to a broad
network of agents and potential buyers.
This increases the likelihood of finding a
buyer quickly and achieving a successful
sale.
Integration with Other Platforms: MLS
listings often feed into popular real
estate websites and portals.

2. Professional Presentation:
High-Quality Marketing Tools: MLS software
allows you to present your property with
professional photos, detailed descriptions,
and virtual tours. 



MULTIPLE LISTING SERVICE

3. Accurate Pricing:
Market Analysis Tools: MLS systems provide data
and tools for Comparative Market Analysis (CMA),
helping you set a competitive price based on
current market conditions and similar properties.

4. Efficient Process:
Streamlined Listing Management: The MLS system
simplifies the process of managing your listing,
including updating information, tracking interest,
and handling inquiries. 

5. Collaborative Advantage:
Agent Network Access: Your property is visible to
a network of real estate professionals who can
help promote and sell it. 



Commission to agent*
Earnest Money
Home Inspection Costs
Closing Costs
Appraisal
Optional - home warranty,
HOA transfer fees

SELLER BUYER

FINANCIAL FACTS

IT IS ALL NEGOTIABLE.

Commission to agent*
Repairs and/or credits
Seller’s closing costs
Prorated taxes
Transfer fees

*Comissions may vary.



MORE THAN 
9 YEARS

OF EXPERIENCE 
IN THE REAL ESTATE INDUSTRY.



PRICING
STRATEGY



Recent Sales: Show 3-5 similar homes
recently sold in your neighborhood.

COMPARATIVE
MARKET
ANALYSIS
(CMA)

Active Listings: Display current homes
for sale, which are your competition.

Market Trends: Explain if it's a
seller’s, buyer’s, or neutral market

and how this impacts pricing.



Market Value: Based on recent comps, we
recommend listing at fair market value to

attract serious buyers.

PRICING
STRATEGY
OPTIONS

Slightly Below Market: Pricing just below
market value could generate multiple offers

and increase buyer interest.

Above Market: Pricing slightly higher is
possible if your home has unique features,
though it carries a risk of longer time on

the market.



Fewer Showings: Buyers often skip
homes priced too high.

RISKS OF
OVERPRICING

Longer Time on Market: Homes sitting
too long can appear less desirable.

Price Reductions: These can hurt your
bargaining power and final sale price.



Based on the data and current market, I
recommend listing your home at an estimate
price, which aligns with local demand and
competition. This will position you to

attract serious buyers and achieve a strong
sale price.

STRATEGIC 
RECOMMENDATION



Marketing plan to create
maximum exposure.

NEXT STEPS

Monitoring market response
and adjusting if needed.



DECLUTTER AND
DEPERSONALIZE

PREPARING FOR YOUR
HOME SELL

Remove Personal Items: Family
photos, personal collections,
and anything too specific should
be put away to help buyers
envision themselves in the home.
Minimize Furniture: Keep only
essential pieces to make rooms
look larger and more open.
Declutter Closets and Storage:
Buyers will peek into closets
and cabinets, so show them how
spacious the storage is.

DEEP CLEAN
EVERYWHERE

Professionally Clean: Consider
hiring a professional cleaning
service to get the home
spotless.
Pay Attention to Details: Clean
windows, floors, carpets,
bathrooms, and baseboards. Don’t
forget areas like behind
appliances or in corners.



 ENHANCE CURB
APPEAL

PREPARING FOR YOUR
HOME SELL

Landscaping: Mow the lawn, trim
hedges, and add fresh mulch or
flowers to the garden.
Front Door: Repaint or clean the
front door, replace old
hardware, and add a welcoming
mat.
Lighting: Ensure all outdoor
lighting works and consider
adding attractive fixtures.

MAKE MINOR
REPAIRS

Fix Leaks and Cracks: Repair any
visible damage like leaky
faucets, cracked tiles, or loose
doorknobs.
Paint Touch-ups: Freshen up
walls with neutral paint and
repair any chipped or peeling
paint.
Doors and Windows: Make sure all
windows open easily and doors
don’t stick or squeak.



STAGE THE
HOME

PREPARING FOR YOUR
HOME SELL

Neutralize Decor: Opt for
neutral colors and modern
furniture arrangements to appeal
to a wide range of buyers.
Highlight Key Features: Arrange
furniture to highlight the
home's best assets, like large
windows or open spaces.
Add Fresh Flowers: Simple
touches like flowers or fresh
fruit bowls can make the home
feel more inviting.

LET IN LIGHT

Natural Light: Open curtains and
blinds to let in as much natural
light as possible.
Lighting Fixtures: Replace dim
or outdated light bulbs with
bright, energy-efficient ones.



MAKE THE HOME
SMELL FRESH

PREPARING FOR YOUR
HOME SELL

No Strong Scents: Avoid
overpowering fragrances;
instead, opt for neutral, fresh
scents.
Air Out the Home: Regularly open
windows to keep the home
smelling fresh.

UPDATE KEY AREAS
(IF POSSIBLE)

Kitchen & Bathrooms: If budget
allows, small updates like new
hardware, faucets, or light
fixtures can make a big impact.
Appliances: Consider upgrading
outdated appliances if they’re a
key selling point.



FOCUS ON KEY
SELLING POINTS

PREPARING FOR YOUR
HOME SELL

Highlight Features: Showcase any
unique features (fireplaces,
outdoor spaces, energy-efficient
updates) and ensure these areas
are clean and staged.
Create a Cozy Atmosphere: Adding
throw pillows, cozy blankets, or
an inviting outdoor seating area
can help buyers imagine
themselves living in the space.

BE READY FOR
SHOWINGS

Keep It Tidy: Ensure the home
stays clean and clutter-free for
last-minute showings.
Take Pets Out: Arrange for pets
to be out of the house during
showings.
Create a Welcoming Entrance:
Always ensure the entrance is
inviting, with a tidy walkway
and well-maintained front door.



OUR CLIENTS’ KIND
WORDS:





MAXIMIZING            ,
MINIMIZING         : 
YOUR HOME SOLD 

VALUE
TIME

THE RIGHT WAY!


